TUESDAY 16 FEBRUARY 2016

Trust at its annual meeting in April last
year, saying the move would “threaten
the very existence of the company”.
Under Ms Forseke and Ms GarrettCox, the company spent £3m on a failed
campaign to defend itself against Elliott.
However, in a compromise ahead of an
April shareholder meeting, Alliance
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Melrose Industries, the British engineering group, is preparing to end the
hunt for its ﬁrst big acquisition in more
than three years as it tries to clinch a
deal for up to £4bn.
The London-listed company, which
buys and turns round underperforming
manufacturing businesses, says more
potential takeovers are emerging from
the industrial gloom.
High asset prices had proved an
obstacle to its search for a target. But the
commodities slump and China’s
economic slowdown have driven
industrial stocks downwards.
“The likelihood of buying at the right
price has deﬁnitely increased in the last
few months,” says Simon Peckham, chief
executive. “Valuations are certainly
looking a lot more attractive than they
were, which is a reason why this year
we’re pretty optimistic that we’ll be able
to ﬁnd a deal.”
Melrose would “happily do a £1bn
enterprise value and deal” and “could
probably stretch up to £3bn or £4bn”, he
adds. “Finding the right thing in the right
circumstances at the right time— that’s
much more important than the absolute
size.”
Three-and-a-half years have elapsed
since Melrose’s last sizeable acquisition
—of Elster, the utility meter business, in
August 2012.
In its biggest transaction to date, it
completed the sale of Germany-based
Elster for £3.3bn to Honeywell last year
—generating a substantial return on the
£1.8bn it paid.Melrose returned £2.4bn
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encountered diﬃculties raising bank
ﬁnance amid turmoil in credit markets.
“If they have more restricted access to
leverage then that’s got to be in our
interest,” says Mr Peckham.
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At ﬁnancial results next month
retailer demand leading to improving
rents,” said David Atkins, chief executive. “Notwithstanding volatility in
financial markets, we believe the consumer will remain fairly resilient.”
The relatively upbeat results come at
a time when investors have punished
listed UK property companies, leaving
Hammerson trading at a discount to net
asset value of about 28 per cent.
In the face of the rapid rise of online
shopping, which makes up more than 15
per cent of UK retail sales, Hammerson

investors will be looking for signs of
improvement. The energy price slump
has contributed to a fall in orders at
Brush, and operating margins slipped
from about 20 per cent to 12.3 per cent
in the most recent half-year.
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were Leicester’s
shopping centre and Newcastle’s Monument Mall, it said. “Bigger experiential
shopping centres are pulling in retail
demand — they want bigger, better
stores, perhaps fewer of them, and they
want to showroom their wares in the
best possible venues,” said Mr Atkins.
Footfall (the number of visitors) at
Hammerson’s centres rose 1.1 per cent.
Hammerson surprised industry
observers last year by raising its debt to
fund large acquisitions when parts of
the property market are seen as having
peaked. Its purchases include a portfolio of Irish distressed loans secured
against assets including Dublin’s Dun-
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Hammerson lifted by focus on premium malls and

The group, which has £8.4bn of retail
assets in Europe and China, said yesterday that had it increased net rental
income 4.3 per cent to £318.6m in the
year to the end of December, and
boosted operating profit 4.6 per cent to
£832.8m. This enabled it to lift its finalyear dividend 1.03 per cent to 12.8p.
It also signalled an end to an acquisition spree that has seen the group
increase its leverage, bucking the trend
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